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LY owr work fead value!

Using smart pricing techniques ensures that you
receive what you’re worth.

They require more than emotion; they need you to

view the market as a whole.

I am here to help you be strategic without
devaluing your efforts.

THE THREE CORE PILLARS OF PRICING

When I was crocheting for
product sales, this was the

common pricing strategy I saw.
It requires a simple equation:

(Materials + Labor) x Markup
= Base Price

It is a productive method, but
there are other variables to
consider.

Market-aware pricing is a
strategy I utilized in deciding
which products to produce and
sell.

This requires market research
into similar products you sell
and determining if you can
meet the market value.

If not? It simply is not a
sellable item—yet.

qaLiE.

Clatuee 5 Pvogreddion

Just getting started? Your time
and energy is valuable.

Strategically pricing your items
while you build your skillset is a
marketing strategy that
allows for progression.

Adapt your “labor” cost as you
build skill. Practicing a skill of
any kind is important, and this
allows you to earn while you

expand your offerings.




( Commeon ChWeataked to )

% vocal:

X Pricing based on emotional
Jinvestment alone.

X Ignoring market trends for
your goods.

X Overpricing early products
Jout of “pride”.

X Undervaluing yourself to “get
Jsales”.
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Is anyone making this faster/better for less?
Have I compared my pricing to at least three other sellers?

Would I buy this from myself if I were not the seller?

Suled are baded on market demand. Kaow qgowr value, and adjudt
ok pricing dthategy ot offetingd to meet thode wneedd.

A brdidieet

This worksheet is a guide, not a rulebook. The key is knowing why you priced it that way.

@ ateqgo'ty

Material Costs:
Estimated Labor (Time):
Desired Hourly Rate:
Total Cost (Materials + Hourly):
Market Average (for item):

Adjusted Price (Skill/Brand):

LY ower CPlotea

SPkicing can't about proving yow'e worthy.
SFa about poditioning qowrdelfto grow ' , co by, and feel pride with every dale.
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